Kathryn Glenn

Agent /Broker

Direct: (252) 412-0728

Web: YourNCAgent.com

YourNorthCarolinaAgent@gmail.com

Servicing Greenville NC & Winterville NC plus surrounding cities.

Earning the Right to be, Your NC Agent



Why Should | buy?

Building Your Own Equity

Hedging against Future Inflation

Stocks are volatile, Property is NOT

Paying Your Own Mortgage and taking the Tax Incentive

Rents Increase, So will you build your own wealth
or build that wealth for someone else?



# Fears vs. Facts About Buying a Home

{
H @ Fear: | don’t have the money for the
down payment.
% Fact: There are a variety of down-

payment options available to you.

@ Fear: | can’t afford to buy a home

right now.
% Fact: Until you do the math, you don’t

know what you can or can’t afford.

Fear: | should wait until the market Fear: | can’t afford to buy a home

gets better. because my credit isn’t very good.
% Fact: There is never a bad time to buy

the RIGHT home.

Fact: There are always options.
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Presenter Notes
Presentation Notes
Framework:

First, let me dispel some misconceptions about buying a home. 

        1. I can’t afford to buy a home right now.
Until you do the math, you don’t know what you can or can’t afford.
Are you paying rent? You may be able to buy a home. You’ll be putting your rent toward paying for your own home, not someone else’s. In addition, there are tax savings that can often make up most of the difference between rent and a mortgage payment. We’ll walk through the math later in the presentation.
�2.  I should wait until the market gets better.
There is never a bad time to buy the RIGHT home.
My job is to help you find a good buy and ensure you have the financial ability to hold on to it.
Every market has opportunity, it may just be harder to find.
Over time, the investment in your home grows no matter what the market.

3. I don’t have the money for a down payment.
There are a variety of down-payment options available to you.
There are loan programs for first-time buyers with down payments as low as 5 percent and less.
Thinking you have to wait to save up for a down payment may actually cost you money due to delaying all the financial benefits of home ownership.

         4.  I can’t afford to buy a home because my credit isn’t very good.
There are always options. Shame doesn’t bring you closer to owning a home or having good credit. 
There are typically two types of credit challenges: poor credit history or no credit history. Both have solutions.
Even if you have poor credit, you should still talk to lenders. You might be pleasantly surprised at the outcome. 
A good loan officer or mortgage specialist will be able to help you resolve your credit challenges.



A& Fears vs. Facts Continued

£

@ Fear: | can’t afford to buy my dream home.

% Fact: The best way to get closer to buying

your dream home is to buy your first home.

@ Fear: | should wait until I’'m certain about
my domestic future.

% Fact: You do not have to wait until you are
married, partnered, or ready to have

children to buy a home.

e

@ Fear: Buying a home seems way too

i

complicated.
Fact: No one would ever tell you
that buying a home is easy.

@ Fear: | should pay off my student
loan debt before buying a home.

% Fact: Student loan debt doesn’t
prevent you from buying a home.

| athEyn Glenn
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Presenter Notes
Presentation Notes
Framework:

5. I can’t afford to buy my dream home.
The best way to get closer to buying your dream home is to buy your first home.
Use your first home as a forced savings plan for your future dream home.
There’s another fear that some first time buyers have and that’s fear of commitment. It IS a big commitment and remember that you’re never without a way out. If it doesn’t end up being right for you, you can sell, or rent and have someone else pay the mortgage.

6. I should wait until I’m certain about my domestic future.
People often feel they should wait until they are married, partnered, or ready to have children to buy a home. 
You don’t need two incomes to buy a home. 
If you buy a home now that a future partner doesn’t like, you will still be entering that relationship with equity. Equity will allow you to be choosier in buying the right home for your family.

7. Buying a home seems way too complicated.
No one would ever tell you that buying a home is easy.
That’s why you partner with professionals who know the process and are committed to acting in your best interests.
From your real estate agent to your mortgage officer, these experts absorb much of the complexity, simplifying the process for you.

8. I should pay off my student loan debt before buying a home.
Student loan debt doesn’t prevent you from buying a home. 
If you’re making your payments on time, you are earning and preserving good credit. 
If you’re having trouble making your payments, student loan services are very good at finding a plan you can achieve.
Putting off buying a home is putting off building wealth. 

What other misconceptions have you heard?



Owning

Purchase a home for $250,000
and pay $1,500 per month toward
your mortgage

Sell it in 7 years:
$325,000
You paid off that loan, now you have

equity to place into a larger home or
different asset.

\\\\\\"'

Renting

Pay $1,500 per month*
toward your

landlord’s mortgage

Total over 7 years:
$126,000

You own nothing!

(*assuming your rent never goes up!)


Presenter Notes
Presentation Notes
Framework:

Why pay rent when you can own?
If you took out a 30-year fixed-rate mortgage for $250,000 and made monthly mortgage payments of $1,200 …
You’d pay $432,000 in mortgage and interest payments over the life of the loan. 
After 30 years of appreciation, you’d own a home with an appreciated value potential of nearly $600,000 (at 3% annual appreciation). 

Keep in mind that appreciation rates vary greatly based on local conditions. 
Compare that to paying $1,200 per month in rent over 30 years …
Even if your landlord improbably never raised rent, you would still spend $432,000 and own nothing!


Why Hold Off Buying?

Changing Jobs Financial Too Expensive Short-Term
Job security Credit score House poor Ownership
New company Down payment No equity

No appreciation

NEWBER Your NC Agent
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Presenter Notes
Presentation Notes
Framework:

There are reasons NOT to buy as well.
If you’re changing your job soon. This affects your ability to get a loan because lenders want two years of employment records with one company.
If you need time to work on your credit score, or you have a lot of debt or not enough of a down payment. Again, these things affect your ability to get a loan.
When your choices to buy are out of your budget. You don’t want to end up spending all your money on mortgage payments!
However, factor in your potential for income growth, especially if you are new in your career.
If you’re planning to move again soon, you may not have enough time to build enough equity to make the move worthwhile.
Also, factor in the cost to sell which can be as much as 7.5% of the price of the home.

As we’ve seen over the past couple of years of living through the pandemic, the real estate market was still strong. The right agent will be able to work for you in a way you are comfortable with to find you the right home for your needs.


When Should | Rent

Nothing Saved — | recommend at least 5%-10% saved. You may qualify for certain loans with
little to no savings, yet you may need cash after closing for repairs / maintenance

Credit Score - You need to know where you are with your credit. Better scores = better rates

Less than 4 Years — The cut off mark for most people we recommend is 4 years. If you are Not
planning on eventually renting your unit and want to leave the area within 4 years... then
traditionally speaking, Rent.

Maybe you need 6-12 months to help you get on track to buying



When Should | Rent

. . . What your FICO® Score means to lenders:
Which fits your lifestyle? Y

blan b5 Bve s the mad oL 579 i 580-669 670-739 | 740-799 800+

more than two years . . .

| want to build investment Lenders view you Some lenders will Most lenders Lenders view you
equity over time

| plan to live in the area for
less than two years

Lenders view you

as a vary risky approve loans consider this a A% a vary as an excaplional
| want to maintain flexibility borrower with this score good score dependable borrower
and mobility i
I'm looking for ways to further na

my tax deductions

| am working on repairing m
credithistory

I want the feeling of
stability

| am saving money for a down
payment

| want the freedom of changing
a living space

il
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Ten Easy Steps to

Homeownership
Decide to Buy 7. Perform Due
Find Your Agent Diligence
Secure Financing 8. Close
|dentify Your 9. Move in and
Criteria Protect Your

Find Your Home Investment

Make An Offer 10. Enjoy Service for
A Lifetime



Presenter Notes
Presentation Notes
NOTES: 
Be sure to brand your KW Mobile Search App before offering it to anyone.

Framework:

These are the steps to get you into your new home. �My job is to guide you through all of them. �You’ll also notice that you have a book in front of you titled Your First Home. It has the same home journey outlined on the cover (and on page 25). You’ll get to take this book home with you after our workshop and use it as a guide as well! It’s helped all sorts of first-time home buyers navigate the process and I hope it’s helpful for you as well! �There is another step that can help you navigate these ten - a step 0, if you will. That is to download the KW App! Not only does my app have some of the best search features on the market, it ensures you have me in your pocket as you navigate these 10 steps.



Understand the Process...

@ Select and view which homes you'd M

BUYING A HOME sototor.

FROM PREVIEWING TO PRESENTING A OFFER A 1] i-i-Llﬂl

with YourNCAgent.com
9 @ Preview homes and select your

favorite.
Establish your needs vs. wants

2
S é ¢ @ Research the property with \
@ ’y YourNCAgent to determine the
Consult with a Lender to see your best value & offer.
Buying Power
Decided upon the terms youd like
@ Consult with us at YourNCAgent Pee to Of,foem:'\,\,amntu
tO get UOUP beSt agent' v [ BiZeD?;;Sr:OcZeDate gzlllciifgi:iessions
E " " Due Diligence Cash Repair ltems
u Earnest Cash Contingencies '

Establish your own home search

and get instant notifications of N
new properties Present your OFFER!



Understand the Process...
BUYING A HOME

FROM PREVIEWING TO PRESENTING A OFFER

with YourNCAgent.com

Establish your needs vs. wants

(2] =

Consult with a Lender to see your
Buying Power

@ Consult with us at YourNCAgent
to get your best agent. ¢

i

Establish your own home search
and get instant notifications of
new properties

-

|

|

The Recent Ruling for the NAR case:

3) Buyer Agency Agreements have to be
sighed and agreed upon before showing
any homes to any potential buyers.

So previously, paperwork was not required
until the offer process. That is now
changing, and you MUST select your agent
immediately before starting the touring

process.



Picking the Right Agent...
Hand-held Guides
Throughout the Journey

@n Glenn &VN
kvw NEW BER y

Your NC Agent

In-depth Buyer’s Guide

athryn Glenn S8

kwNEWBERN™  Your NC Agent SR N

Your Quick Start to

_ Your Guide to Presenting an
7 W

Offer on your next Property.

Buying Property,

Offering My Client’s the Best in
Education, Service, Experience
and additionally winning more

Multiple-Offer Bids for my Buyers



Picking the Right Agent...

1) Educating You on the Process

2) Identify what you need

|
L

ﬁ

What Do | Want
My Home To Be
Close To? What
Do | Want My
Neighborhood to
Be Like?

How Much Space
Do | Need? What

Do | Need That
Space For?

What Kind of Property
Should | Buy?

Would | Be
Interested in
New Home

_'ﬁ ___
What Is Most Would | Be Interested
Important: In A Fixer-Upper?
Location or Size? X

Construction?

What Does My Home
Have To Have Now?
What Does It Have To
Have Potential For?

What Features
Do | Need? What
Amenities Do |
Want?

Of All My Wants and Needs, Which Are The
Most Important?




Picking the Right Agent...Their Team
,"' _

Now, this may not be HGTV and we may
not have the Property Brothers showing
up on every one of our listings.

Yet, the same principle that | use with
these guys, | use with everyone.

Customer Service at the Highest Level -
You’ll feel like HGTV with our team.

- WELCOME

FEDERAL CREDIT UNION

/\ o \
l athp/n Glenn &7EN

'_':)'
—

kvv NEW BER Your NC Agent

YOU'RE ALWAYS WELCOME e WelcomeCU.org



Quick Facts...
1. Home Sales - 2l
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Mortgage Rates are not that Scary
9. Mortgage Rates - ana

16.63
6.50%

2025 Projection

6.72%

il
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Your Opportunity is in the Refinance

Buy Now, While Prices are Steady — Refinance when Rates Drop

Projected in early
23’ Sales Volume

7%
Above Trend :

386 382

13 15 17 19

B Annual Median Home Price (in Thousands $USD)

Copyight & A2 Kaller Wilkams feslty, lnc. . r, L ne * AT SN OF FEALTIRES
The homibers That Drive 115, Resl Extst |+ Vision 2024 & — &?#:ﬁw'ﬂp-—fhmm{ RESEARCH
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Pitt County Statistic

Pitt County - Feb 2025, Monthly Market Report

Up to 100K - 200K- 300K- 400K- 500K-
99,999 199,999 299,999 399,999 499,999 599,999

e | - 89 146 131 43 21 On Average, fOI‘ every hOUSE

Homes

— | we have 2 buyers. For all
Homes below $300,000.

Days

o M aitat 28 26 44 59 52 20

600K - 700K-  800K- 900K - Over

699,999 799,999 899,999 999,999 1Million 1Ot

When rates were 5%,
Average # of buyers 4
Multiple Offers were Common

Ask Kathryn
about Real
Estate

Active

Homes 3 - = 3 : 453

SOLD 1 0o 1 0 0

J

Days
16
on Market 68 62 195 152
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Always Educating...

e 2 The better the INTEREST
I * [} RATE, the better your T T I ..
Make sure that it is mortgage will be. 9. MJ w’]'_'_' @ ﬂ: EELU al ® -H: ELU e ® -F:
ACCURATE! Order your T = mie, =k M= = : B
; Credit rePOrtS trom the ge‘.:ol\:, red st ? if it is E!bC wve 740 #&‘ ﬁ w % ﬁ w %i‘ ﬁ w’
credit bureaux or on the FICO scale : des 200 ’ 20 1 s 20 23 :
TransUnion, Experian and  § you will struggle to Nensaly mw’(-r Price point in Price point in Price point in
Equifax. A rates. PITT COUNTY: PITT COUNTY: PITT COUNTY:
$160,650 $215,060 $311,540
nontM::te\:]ttgnnn ;
petore oven tarting 10.  BEST BUYS In North Carolina For 2023!
etiing forq harne: a3% 1.RALEIGH/DURHAM 6.HICKORY
He will e 2.WILMINGTON 7.ASHEVILLE
STUDY YOUR FILE AT RISK 3.CHARLOTTE 8.GREENSBORO
and determine if you qualify for ge I ! o l‘«-ﬁREENV"-I-EIWI NTERVILLE 9, HEW BERN
a loan and how large it can be. i 5.WINSTON SALEM 10. JAQK&@NV[LLE S l _
Once you know, you can . TR AR s me—
START VISITING 5. 20% bowm pavMENT
R ) ordor to avold Get on my Email List to get great
The annual interest rate paying for a ~N . .
6 offered from the bank or private mortgage 0 7 Ed ucatlonal Mate rlaIS
mortgage lender varies insurance.
between buy . .
5% TO 8% EACH YEAR! _ YourNorthCarolinaAgent@gmail.com

3 TO 4 YEARS.
7. Don't forget about closing cost.

Subject Line: Credit Union
It takes2% =4 %

of the purchase price to cover
them.


mailto:YourNorthCarolinaAgent@gmail.com

Always Start with a Pre-Approval

Prequalification

a no obligation, informal
conversation, about a specific
purchase price and loan amount.

a matter of opinion based on
your answers to questions about
your income, assets, liabilities, and
credit history.

Pre-Approval

a formal commitment from «
lender (conditional approval) for
a specific purchase price and
loan amount.

a matter of fact based on
verified documentation such as
paycheck stubs, asset statements
and a credit report.

What will Lenders Ask you for? (Pre-Approvals)
-Pay Stubs for Each Borrower (30 days)
-Bank Statements, Stocks, Bonds etc..

-Tax Returns & W-2s from past 2 years
-Credit Scores will be pulled

-Income from Child Support? Bring the Court
Decree

-Name & Addresses of your Employers &
Landlords past 2 years

-Copy of Drivers License or State ID

-Self Employed? Last 2 years of Business &
Personal Tax Returns

Talk with our Lender Partners
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Kathryn Glenn

Agent /Broker
Direct: (252) 412-0728

Web: YourNCAgent.com

YourNorthCarolinaAgent@gmail.com

Servicing Greenville NC & Winterville NC plus surrounding cities.
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The Price Will Come Down?

7%
Above Trend :

386 32 The Reason you see a
nl Line is because of those Multiple Offer
ﬂ‘i | ‘ Situations when buyers had to pay
$10,000 to $25,000 Over Asking Price!
So, if Interest Rates were to Drop . Expect that
$10,000 to $25,000 to come back. Supply & Demand

Remember Multiple Offers?



Get Your Pre-Approval Letter Immediately

—

Pitt County - August 2023, Monthly Market Report

Upto 100K - 200K-  300K- 400K- 500K-
99,999 199,999 299,999 399,999 499,999 599,999

Active

5 19 65 78 40 10
Homes
SOLD 4 25 53 38 20 7
Days
on Market - 3 4 5 11 29

600K - 700K-  800K- 900K - Over

699,999 799,999 899,999 999,999 1 Million Totals

Active Ask Kathryn
Homes: (S a 4 0 4 234 ( about Real
Estate
SOLD 4 1 0 0 1
1"') Days
oh Market 35 58 = 49

Otherwise, you’'ll miss the House!



Renting VS Buying?

7.25% interest rate with a 30-year fixed rate loan *

L

Let’s say we are Purchasing this
Lovely Duplex here.

You want to place 5% down only.

Credit Score is decent, you get
Quoted a rate of 7.25%

- léfl\ﬁlennﬂ )

e i T o You are looking at 4-5 years
C 0 N T R A C T g josjlr::rzt-:c?azrjlinaAgent@gmail.com in the area for yourself‘

3 BDRM | 2 BTH | 1,425 SQFT S www.YourNCAgent.com



Renting VS Buying?

7.25% interest rate with a 30-year fixed rate loan *

Home Price
A very important factor, but not the
only one. Our estimate will improve

as you enter more details below.

$1,588

$235,000

$235K

How Long Do You Plan to Stay?

Buying tends to be better the longer you stay because the upfront fees are spread

out over many years.
$1,598

4 years

If you can rent a similar
home for less than ...

$1,598 tor

... then renting is better.

=1 4 years

How to Read the Charts Chs t S:t $17/ S)Q

sorey 2)
FYC‘h ?r“e Convers ev : rhe de < Xe)(e

that have teﬁp |3pe- 19 2.3 \



Renting VS Buying?

Renting is $1650, not including Utilities
Let’s Say you stayed longer than 4 years, and you never Refinanced

Home Price
A very important factor, but not the
only one. Our estimate will improve

as you enter more details below.

$1,266
$235,000

$235K

How Long Do You Plan to Stay?

Buying tends to be better the longer you stay because the upfront fees are spread

out over many years

$1,266

10 years _
10

If you c¢an rent a similar

home for less than ... We alrea dy knOW’
$1,266 %
Rent Doesn’t

... then renting is better.

e Decrease...

Yet, if you kept
How to Read the Charts Charts that are relatively T h e d u p I ex fo r

flat indicate factors that are not particularly

mportant to the outcome. C

e 10 yeQrS, renting it



Renting VS Buying?

Renting is $1650, not including Utilities
Let’s Say you stayed longer than 4 years, and you Refinanced at 5.5%

If you can rent a similar

AHome Price n | home for less than ... Ye a r 2’ t h e ra te S
\ very important factor, but not the
$1,083 %, Decreased! You
... then renting is better. !
' %

Locked in at 5.5%

$235,000
V4
| So, You’d be

Looking at

mportant to the outcome. Conversely, the factors
$1,083

e 61100 monthly.

How Long Do You Plan to Stay?
Buying tends to be better the longer you stay because the upfront fees are spread
out over many years



Because You Don’t Want to Be HERE



Let’s Play a Game

Agent House For Sale by Owner Agent House Agent House

$249.99 $169.99 $249.99 $169.99

We have four houses here, all in the same neighborhood,
House 2 & 4 are the Exact Same Layout & Style.

What would you pay for house #2 given house #4?



House 2 & 4 are essentially the SAME.

If it is a For Sale By Owner, you are taking
a higher risk not having an agent listing it!

Therefore, you should be able to acquire
the property for at least 3% less (if not more)
Since they are not paying an Agent’s Listing Fee



My Fee is entirely Free

Sellers understand that Buyer’s have
Agents and they agree upfront to pay
our Fees!



CPO PrOgram

Seller Says

Re\ocatm

n Advisor



When You Are Ready, I’'m goi
you st pb/ ep guidan

I’m going to give you a Higher Level of
Customer Service.

to give
a |

g
ce!

m Melissa Nelson

) e W with! Wy ' whne 3

Kathryn was phenomenal to work with! We used her as our buyers agent when we bought our first
investment property and the transaction was seamless. She was very professional and was always
prompt on returning calls/emailsftexts. We will certainly be using her for all of our future real estate
needs!



Test it Out for Yourself!

www.nytimes.com/interactive/2014/
upshot/buy-rentcalculator.html? r=0


https://www.nytimes.com/interactive/2014/upshot/buy-rent-calculator.html?_r=0
https://www.nytimes.com/interactive/2014/upshot/buy-rent-calculator.html?_r=0

Individuals I'm Looking to Connect With:

Vidant Relocations & Recruiters
Company HR Directors (Spirit, Patheon, Hyster-Yale,etc)
Relocation Departments
For Sale by Owners
People Frustrated with their current Agency
(Lack of Showings or Lack of Marketing)

Individuals who may be considering Real Estate Careers
Investors, Portfolio Expansion

Service Professionals You Trust
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